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HAND-MADE AND UN.
SURPASSIID

W. E. Spaeh Sticks to the

TIHE

4 | )

Old-Fashion Method
in his Wagon
Factory.
FINDS SOMETHING
ABRBOUT MRE. SPACH

SENTINEL
TO SAY
AND i BUSINESS

Twenty-five years ago come the
15t ol _[.'uni!:t:'_\‘, My, W. E. Spach
hegan learning the wagon ‘trade as
an apprentice to the late J. P. Nis-
sen.  After working at the Dbusi-
ness for five years he began to «do
some pretty solid thinking., Te
reflected that it his employer could
make money off his work he ought
to be alile to do the same for him-
self, so he opened a shop and be-
gan manufacturing. He employed
only one blacksmith and did all the
woold work himsell, and he manu-
lactured on an average of two wag
ons per month, mostly made upon
special order and all sold in thisim-
mediate section to the farmers. In
this way business was carried on
for about *en vears; then he began
employing additional workimen and
inereased product year after
vear until noew the 1‘!'-){1”:! i= abeut
: per _\';-.-u'. Dr an avei-
age ol one per day. This increase
continues with unfailing regularity;
vear fully Aty more wiagons
have been made by Mr. Spach ihan |
liu\]!‘.f_' 1'451. audd he 11-.»1)\:3 and ex-
pects thiit a similar increase will
chinracterize 1586.

Mr. Spach differs from most oth-
er extensive wagon manuatacturers
in his methods, and his trade isof a
class that would not be satisfied with
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Wilwons made i any other w uy [Te
hecan making wagzons by hand anmil
lie has continued to do so.  Tle bhe-

lieves in muscle and brawn instead
of in machinery, and he
viated
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system. |
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result is that the wagons of s |
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ntation—every one who bayvs a

Spach \\;1;1_1:1- knows just what he
is getting, and of the
Factory are willing to swear by i,
tor they have ever found the vehic-
les !'t'.li.‘.il]c.

We don't suppose that Nir. Spaeh
will nndertake to build a wagon
nn just the same principles that the

the customers

Deacon's “one horse =shav’ i= said
to have been
readers will

constineted, As out

remember, in this ia-

mous vehicle the wheels, shalts,
bodyv—every  part in  fact-——was
cquatlly strong as the cthersit run

for after eencration:
eventually it collapsed—it-became
and the places that ‘
once knew it knew it no more tor |
N ow
:"*IML'11 ruilels .:u‘._\t!aﬁll__'_ u
tv that i!i.‘m. it he mighiy |
to it. We want to preserve ‘
our reputation for veracity in all its |
purity else we *ould tell how Tong
sonme of M “;i'”‘-‘]‘"“ waugrons have
There ac '.:1.!11_\
Wl {}'UI" Lo li".l'”l.
It's * lines 7 on men who do
repiring. hut Girmers
the better satisfied and tl
tion al the ‘[":tciut“\' o
";HCIICL‘.
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Winston-Salen.
Before being manufactured every -
thing is tharoughly seasoned @ the

wond-work ol
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ironing is perfect, and while the old
time fentures ave retained, new and
) § ;'.‘;:I;{ltf;' 'tlll!lt'--‘.'{‘:l'l('l‘nt~ are r\‘ili! rl-

ied rom time to time : these 1m
provements, however, before heing
adopted, are thorougly tested at the
actory. tor Mr. Spach has no desire
that his
thine bt the sainers by them. _
Nearly quite all the Wirons
manufiactured by Mr. Spach are
sold i this Sante. South Carelina
andd '\-:!:_:E:'.'.l DL
to agentz at diflerent points by

customers should be anyv-

delivered
vl
tha coun-
try by the Factory’s own teams
Every wagon is gaaranteed to be as
vreprescitted, and all who know any-
thing of the gentleman in r.ln:‘r;‘.in'ul
know that the guaranty is a good
one. :

The business isunder Mr. Spach’s
own management, but, after all, he
largely relies upon his son, Mr. J,
C. Spach, who acts as general sup-
erintendent. When Mr. J. C. Spach
was UI)‘_\' lourtecn _\'Cil‘u"\ nf ;lgc hi.“i
father entrusted him with the gen-
eral supervision of the business, and
its growth during the yeftrs since
imtervening is not a little owing to
his thorough and business-like meth-
ods, So far as that is concerned,
both father and son have done ev-
eryvthing in their power to advance
the business upon the hest basis of
all—that of real merit of the wag-
ons made.

We can’t compliment Mr. Spach
upon the appemance of his various
factory buildings, for truth compels
us to sayv that they are not impos-
ing.  All the sane, they answer
their purpose well, and putrons of
the factory are more concerned in
the product than in the buildingsin
which that product is f{ashioned.

We like to write of instances ol
business success like this. We
know that its past and present pros
perity is not the result simply of ad-
ventitious circumstances but of hard,
persisterit work. When Mr. Spach
determined to work for himselt in-
stewd of some one else he sounded
the key note ol success, and we
wonder if when he and his solitary
blicksmith were working away year
after year if he tanczied the time
wottll come when wagons would be
so prized at home and abroad that
he would find It difficult to supply
the demand 7 We presume he did,
—at all events, he has embraced ev-
ery opportunity that has preseunted
itself tor enlarging his business,
while at the same time he has been
congistent in ndbering to the time-
tonared plan ot hand labor. He
knows that there are thousands of
farmers who won't have a muchine
made wagon at any price, and so
his ficld wod sphere of usefulness is

are
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| tem,

203xgo feet.

| the entire premises suggest the idea

| November one year ago.

ORINOCO WAREHOUSE.

A Model Tobacco Ware-
house,

AND PRESIDED OVER BY AN ENTER-
PRISING FIRM.

To any one visiting Winston for
the Ffrst time, its tobacco wave-
houses become objects of decided
interest. Especially is this the case
if a big “break’™ is in progress.
Then can be seen gathered together
farty or fifty or morve keen-eyed,
thoroughly trained buyers—men
whose senses are so trained as to
enable them to tell to the fraction
af a cent what this. that or the other
grade of leal i3 worth to the manu-
facturer or shipper; there is the
stentorian voiced auctioneer ; there
are larmers inteatly watcliing the
sale of their crop; there are a num -
ber of lookers-on, and this crowd
surges back and forth, up and down
the great floor, pausing but a mo-
ment at each * pile ™ of leaf, and so,
day alter day and week after week
the sales continue. = A “ break”
over at one warchouse another be-
gins at another warehouse, and the
sights and sounds witnessed at one
are daplicated at the others.

For the benefit of those who are
unfamiliar with the warehouse sys-
we lave collated some facts
relating to the Orinoco Warehouse,
and we hope and believe the items
we here give will be read with no
lesa pleasure here at home than
abroad.

To begin with, we may say that
the Orinoco is the property of a
joint stock company—a company
that represents very large capital.
The building itseli is of brick; it is
admirably lighted, ventilated and
arranged, and it l)l'cgcnts a floor
The adjacent yard is
paved with rock so as to be free
from mud ; there are a lurge num-
ber of dry stalls for the stabling of
farmers” teams, and this yard i3
abundantly supplied with water
from both the city water works and
wells upon the premises.  Within
the I are . number of
camp rooms supplied with stoves,
fire-plices arnd mattresses, and ‘one
room is Kept specially for ladies.
The basement afiords large storage
capacity, and a gallery running
along the north-side of the ]‘Jllil(llllg
opens intocommaodious prize rooms.
There are also suitable offices, and

wareliouse

of Lage transactions.

It is a fact, too, that large trans-
actions chuaracterize the Orinoco.
When it was first opened for the
cale of leaf, on the gth of Novem-
ber, 1334, there were six hundred
piles of tobacco upon the foor, and
the sale proved eminently satisfac-
tory: good prices were realized, the
hidding was -pirited, and the ware-
house begsan its carcer nnder as fav-
orable auspices as any one could

wish., One tobacco year has passed
since then, and that vear has been
one ol anga ified sucecess tor the

Orinoco. [t has been demonstrated
that there was abundant room here
for a great enterprise of its kind, |
and the lessees of [he warehouse
have shown theniselves to be well
quahfied to sustair the prestige
which was egained on the 1gth ol

The firm operating the Orinoco
is Gilmer, Wilson & Co. Of Capt,
Gilmer we have elsewhere awritten
in connection with the oniy exclu-
sive wholesale house of town: he
is also a leal dealer, fivm of O. C.
Smith & Co.. to whom we reler in
connection with that branch of
industry heve. IHis parener, Mr. E.
FI. Wilson; is a2 young man and a |
native of this county, and the man- |
acement of _the business of the

!
i
|
|
|
I

| warchouse in large partialls to him,

nor is the position he fills a sine-

cure. It is characterized by hard
worle. constant work,—a class of
work that calls for administrative
and exccutive ability. The firm

have also secured the services of a
very eflicient corps of assistants,
and we cannot do better than quote,
in this connection, what Gilmer,
Wilson & Co. themselves say of
these emploves in a hand bill which
they have distributed by thousands.
They say:—

“ M. C. S. Matlock is with us as
Auctioneer, who will labor hard to
obtain the very best prices tor your
tobacco. We have securazd the ser-
vices of Mr. W. H. Shelton, of Pat-
rick county, Va, who comes to us
highly recommended "as a man of
sterling character and of first-class
business qualifications. That good
old friend of the tarmer, Sam. Wall,
of Stokes couuty, will continue with
us. This gentleman is well known
to the tobacco trade of this section,
and is ever ready and willing to at-
tend to vour wants. These two
gentlemen will have charge of our
floor and will do everything in their
power that will add to your interest
and comfort. Mr. Chas. W. Shields,
of Davidson county, is our Book-
keeper, who .is ably assisted by
W T, Keen, of Davidson county.
These *wo gentlemen will conduct
their part of the business with
promptoess and accuracy. W. C.
Wharton, of Guilford county, is our
Collector and Ticket Maker. We
feel confident in saying that our
corps of assistants is complete.”

The compliments thus paid to
these gentlemen are merited, as their
every-day business action determ-
ines.

Though but one year has passed
since the Orinoco Warehouse was
opéned, one would be led to infer
from the large breaks daily taking
place that it had been a candidate
for popular favor for . much longer
time. The factis that the firm have
not been willing, even in a figurative
sense, to “hide their lightunder
a bushel.” On the contrary, they
bave used every honorable effort to
gain tlre attention of the public;
they have used printer’s ink very
extensively, and they have tried to
confine themselves to a statement of
facts. They not only labor for the
advancement of their own business,
which is perfectly natural, but they
are doing all they can to further the
nameand reputation of Wiuston as

| a tobacco market, So faras thatis

found in—supplying men who, like |

him, think the old way is thﬂ_b best,

concerned, there are no petty jeal-

 "ousies amoug our warehouses, but,

rather, a spirit of geunerous emula-
tion that cannot be too highly com-
mended. o

Gilmer, Wilson & Cq. are receiv-
ing tobacco this year from a wide
scope of country. Farmers in For-
syth, Davidson, Guilford, Stokes,
Surry, Davie, Rockingham, Rowan
and other counties in North Caro-
lina, are represented” by leaf upon
the floor of the Orinoco, and so are
their brother farmers from adjacent
counties in Virginia. Other tobac-
co markets in tihis State and Vir-
ginia also consign to Gilmer, Wil
son & Co., because Winston leads
them as an all arouad market.

In this greatissueof THE SENTI-
NEL we present an engraving of the
Orinoco Warchouse. Our artist
has faithfully pictured its exterior—
of its interior arrangements we have
written above.

How complete they are our farm-
er friends are well aware, and every
patron of the house also knows that
it is impossible tor any firm to be
more liberal in its dealings with
them than are Gilmer, Wilson &
Co. The firm make no extravagant
and unreliable pretentions, but they
talk business, they mean business,
and they do business,and they do it
in such a satisfactory way that they,
their patrons and the Twin-City are
substantial gainers.

——— —— . —

OUR DRUGGISTS.

Smith & Brown may Well
be Considered a Rep-
resentative Firm.

WHAT THE SENTINEL KNOWS CON-
CERNING THEM,

The senior of the firm to which
Ture SExTINEL now alludes doesn’t
have the appearance of a patriarch
and yet he is, by comparison, one
of Winston’s old residents, for he
has lived here ten years, and as such
and as a representative business
man he has been honored with the
Mayoralty of the City—a position
which he resigned (in his recon:d
term) to accept the Postmastership
to vhich he was commissioned ly
President Cleveland.

Mr. 5. H. Smith is originally from
Wadesboro and he located here in
1875. He was a druggist by pro-
fession. Seventeen or more vears
ago he began, as Dicken’s = Pip ”
says, at “ the rudimens,” beginning
as a clerk in a High Point drug
store. He was far from being a tyro
in the business when he opened a

fill their own prescriptions. Else-
where we shall comment apon this
fossilized system. )

In glancing at the establishment
of Smith & Brown we note the
pains that arc taken to keep the
stocks of druggists’ sundries con-
plete. There are all manner of toi-
let articles, imported and domestic,
and any taste or purse ean be con-
sulted. As regards drogs. chemi-

say that the respective departments
are complete. Briefly told, the house
is, a5 we have stated in the caption
to this article, a representative one,
and as such it has won the position
it holds in the trade circles of town.

-

]II?NSITA“’ & BYNUM.

As Heretofore, They are at
the Head of a llouse
whieh Transacets

A LARGE JOBBING AND RETAIL
TRADE.»

There 15 more and more effort
constantly heing made by a num-
Yer of onr merchants to create for
Winston n wholesale trade of im-
portance. These merchants
“live,” * wide awake' Dbusiness
men.-—they read the *signs of the
times,” and they rvealize the fact
that Winston of necessity becomes
the central supply point for & very
considerable area. Among those
of our merchants whoe are moving
earnestly in the matter of attracting
additional wholesale trade to our
town. none are to be more com-
mended by the SENTINEL than the
housc whose firm style heads this
article, and we have accordingly ta-
ken pains to collate some items of
a general and specific character
bearing upon it.

The co-partners are George W.
Hinshaw and Wauade 1. Bynum,
who organized the present firm five
years ago as successors ‘o Hinshaw
Bruos., though the original flrm was
Hinshaw & Co,, in 1870, and who
were located where Hodgin & Sul-
livan now are. In 1873 the firm
became Hodgin, Hinshaw & Co. ;
in 1877 Hinshaw Dros. built and
took possession of the place of bus-
iness now occupied.

Mre. Hinshaw is a native of Chuit-

e

ham county, and though yet a
young man he has the distiaction

of having been the second merchant
to locate here after the war. This
was early in 1863, and the popula-
tron of Winston was then about

cals, medicines, ele., we need only |

railway, for fertilizers, land plaster,
etc. This fertiizer business, by-
the way, constitutes an important
item in the aonnual trade of the b,
famd ig, without doubt, the largest
[ia the State. My Hinshaw began
Lselling fertilizers here in 1%70 and
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Cthat year his sales aggregated four
[ tons—since then they have reached

the enormouns total ol 9oo tons per |

I\t':ll'.

So lar as regards. the general
that

sales is

| We may  say

| ) the greater pro-
| portion ol

at  wholesale.

|
fmerchandise operations ol the fiim, }

| ¢ . N F
| One eommercial traveler is employ- |

ed. and the wholesale tradeis at-

tracted brom all the adjacent conn- |

[ ties, both in this State and Virgin-
(i, Buyers have long since found
|ont that Tlinshaw & Dynum can
| serve 1
jser  advantage than  Richmond,
!Cilﬂl‘lnllc and other cities, and
{the wholesale trade maintains 2
il\c.:ltllfl!l growth. To meet this
trade the firm bay in the leading
markets of the country and in large
quantities, their principal subpply
| points being New York, Philauel-
phia, Baltimore, Boston and Chica-
go—they buy where they can tothe
hest advantage, and they are ena-
Bled to give their customers the ad-
vantages that accrue.

While the wholesale trade of Hin-
shaw & Bynum is in this prosper
ous condition, their retail trade is
none the less satisfactory. We
guestion it another house in Win-
ston draws patronage, retail patron-
age, we mean, [yom so great a dis-
tance. Many a customer of the
house lives a hundred miles or more
from the Twin City, and though
| they do uot put in frequent appear-
ance. still they come

OFf course one may speculate va-

cnnsp‘ircd to build up a business of
such proportions, as the one we
here write of. The causes are ne-
cessarily varioas, but the prime fac-
‘tor of success is nndoubtedly to be
found in the good, old-fashioned
habit the firm have of keeping ab-
| solute, implicit faith with their pa-
trons, in making no representations
itlmt facts do not justify. Then, too,
H

|

they use printer’s ink very Iilmr;:lry
tand they use itin such a way as to
impart confidence in the claims
they make.

Hinshaw & Bynum do not go i
for sensational methods. They re-
lalize that they live in a practical,
| matter-of-fast age and thut.their
business dealings are with practizul

drug store here, and he conducted
the business alone very successtully
until forming a partnership with
Mr. W. C. Brown three yecars ago
last July. Since then the success of
the enterprise Las been, if possible,
more marked than before. The co-
partners work toge:her in harmony
each is animated by a desire to
build up the trade to its utmost, and
the result of that work is seen in the
present standing of the houase.

Mr. Brown is considerably the
junior of his partner, though, for
that matter, both are voung men.
Mr. Brown is from Davie county ;
he is a registered pharmacist, and
very naturally, in view of the offi-
cial pasition his partner holds, the
active management of the business
largely falls upon him.

The premises occupied by Smith
& Brown were built by Mr. Smith.
He was so ur.fortinate as to [pse his
old place of business by fire in 1881,
as soon as possible he rebuilt, and
the result is one of the finest busi-
ness blocks in the city. Itis ofhrick,
2ox70 feet, three floors, the third
floor being used as Masonic Hall

In fitting up the sales room great
care was taken to meet the require-
meunts of the trade as well as toc make
the premises attractive. All of the
furniture is in the best of good taste
—there is no tawdry display—but
everything impresses one with the
idea that it is a business house with
business men at the head of it—men
who pursue business methods.

The Sulk of *he trade ol Smith &
Brown is at retail.
tail trade that they especially cater,
but at the same time they control 2
very considerable wholesale trade
with dealers in this and adjoining
counties—a trade that comes here
of its own accord dnd which grad-
ually grows into more and more
importance. ‘We have no doubt that
they will gladly fill jobbing bills
from home or r&fd‘ﬂd—"-ﬂll them at
low rates and HIl them promptly —
at all events :tn; !mngéintly

prepured todosal | .
The prescription department is

B cty-ar_éfu_llyfmk&l “alter, hut the
fact remains that the p

tem in vosue half a centwry agoan-t

.
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It 1s to the re- |

sicians of |
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430; Mr. Hinshaw entered the em-
ploy ot Hodgin & Sullivanu and re-
mained with them until becoming 2
partner in the house. He it was
that fitied up the first tobacco ware-
house in Winston (a temporary al
fair) for Maj. Brown’s occupancy.
It scemed such a loolish thing in
the eyes of the business communi-
ty that friend Hinshaw says he was
actually ashamed to come down
town lor a day or two, and certain-
ly he and Maj. Brown were ridicul-
ed un.nercifully by many a *loubt-
ing Thomas of that day.” +

Mr. Bynum is a Stokes county
man—Dhe came here on the 3ist of
December, 1879, engaged as hook-
keeper with Hinshaw DBros., and

remained with them as such until
becoming a partner, as we huve
said, five years ago. So much as

regards the personel of the firm—to
this we may add by saying that the
co-partners are just the men to
m ke a success of such enterprises
as they conduct. They have made
themsclves popular with everybody
in this and adjoining communities,
and they are business men in the
strictest acceptation of the term.
We have said that Hinshaw Bros.
built the premises now occupied by
Hinshaw & Byoum. Let us con-
sider these premises briefly : The
building is of frame, and froats 70
feet on Fourth street, facing the
Piedmont Warchouse, and is go it.
deep. Its arrangement is much as
follows : The fitst floor is divided

the jobbing of dry goods and the
other for the wholesale grocery de-
partment. -

The second floor (first feor upon
4th st.) is sub-divided iute four

boot and shog departinent; next to
it comes dress goods, notions, etc.;
next is the wholesale and retail Je-
partments for bardware, clothing,
groceries, and dry goods, and the
next room is for heavy groceries.
~Upon the third floor, in the east
room we find stoves and tinware,
while the west room is given up to
dried fraits and grain, On Oldtown

he p | :;;]t:umhc',ﬁ{m m&eﬂwﬁ chouse
town in greal part pursue the sys- salt and oils, and another, a 1;
_brick structure by theﬁ?gf of

(=

into two large s:lesrooms, one for”

rooms, the east room for the retuil

|
|
them equally well'or to bet- ‘

viously as to the causes that have |

s0 |
| opens in the Spring,

&5 -

ficient, and the other machinery is
simply perfect, and wherever ma-
chines can be made to do the work
usualy done by hand they will be
atilized.  Hydraulic box  presses
will take the place of the bhand
presses vsually employed, and hy-
diaunlic double end caddy finishers
will also be used, In brief, atter
the tobaceco leaves the rollers it will
be handicd by machinery, and in
this arrangement several new fea-
tures have been introduced—at least
not more than one or two factories
in town avail themselves of them.

In referring to the third Aoor we
newlected to say that a portion of
it 1 completely fitted up as a box
factory—an important branch of
ihe business.

The capacity of the factory is es-
timated at from three quarters of
a million to one million pounds, and
when the manufacturing season
My, Hanes ex-
pects to have aboot 200 hands  at
work. He doesn’t have any ap-
prehension as to not being able to
dispose ol all the tobacco he can
manufacture. nor should he—his
naie has too long been associated
with this branch of industry, and
throughout the North, South and
West he will find o cor®ial wel-
come awailing such goods asthe
new factory will turn out.

It is Mr. Hanes’ design to manu-
facture all couceivable kinds and
styles of chewing tobaccos, except
fine cut. Ie will make plug, twist,
coil and navy, and he unreservedly
declares it his intention to turn out
the best line of goods ever emant-
ing from a Winston factory. It is
quite a big promise 'tis true, but he
is quite equal to its performance,
and the SENTINEL, in common with
the eommunity, generally, will wel-
coine the coming of the day when
this mammoth new factory shall be-
gin operations. There is room for
it and for many others.

As is known, Winston has the
pick of the entire tobacco crop of
the golden belt. Here are market-
ed the best grades of leaf, and itis to

this market that Mr., Hanes will
look for most of his supply. And
he knows what he wants, too. He

has been connected with the tobacz-
co trade ever since boyhood, and
for the last twelve vears he has been
a manufacturer  as one of the firm
of P. 1. Hanes & Co., his name has
bBecome intimately associated with
the tobacen wrade of Winston,
and  his wnowledge) of the busi-

nessan all its details and general

i
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matter-of-fact people. They believe
in giving an hounest dollar’s worth
of goods for the money, and while
they are as liberal in their dealings
as men can well aflord to be, they
exercise practical common sense,
and when they need to be conscrv-
ative they are conservative. Every
care is taken to give satisfaction to
each customer, whether a whole-
sale or retail buyer, and this scrup-
ulous care is another element of sac-
cess.

Without multiplying words we
muy simply say by way of cenclu-
sion that regular or occasional visi-
tors to Winston will find the whole-
sale and retail house of Hinshaw &
Bynum in every way well prepared
to cater to the wants of all so far as
their lines of trade are concerned,
and they hope to make a firm friend
of every patron.

MAGNIFICENT FACTORY

B.F. Hanes is just Complet-

ing one of the Largest and

BEST EQUIPPED TOBACCO FACTOR-
1IES' IN THIS SECTION.

Chestnut street is the abiding
place for a number of the most ex-
tensive tobiacco factoriesof Winston,
and upon this thoroughlare one is
now being completed by Mr. B. F,
Hanes, that, in point of size, of ca-
pacity of production and of facilities
of marufacture will rank among the
foremost in the State.

The buildirg is of brick, 150x53
feet, four floors and garret, and
these various floors will be utili-
zed as follows: Upon the first floor
will be rolling and pressrooms; the
sccoad floor will be used for stor-
age of leaf, for picking and casing;
 the thitd and fourth floors will be
for storage, as will the garret. The
building is built afunusually strong
timbers, and it seems as if there is a
window wherever one could be
placed to advantage. Mr. Hanes
believes in having a well lighted
and Wcll_renﬁh&f factory, and he
certainly has carried that belief in-
to execution in this instance.

- The machinery that will be used

' engine and hoiler will be amply suf-

will be the best able. The

scope has been thoroughly gained
in the best of a'l schools—that ol
practical experience.

We are not informed as to what
names Mr. Hanes will attach to
the various brands of tobacco he
will make— we doubt if he has de-
cided that matter in his own mind;
indeed, it 1s a gquestion that calls for
a good dealof consideration and de-
liberation; but whatever they ma
be we feel assured that they wi?l'
ve in keeping with the character
of the goods themselves.

It is expected that the factor
will hegin work on the 1st of April
next, t will be a very practical
“Avrii joke” on the part of Mr.
Hanes—a “joke” that we shall be
alad to see repeated year after year
by cuterprising men here—-it is a
“joke’ that everyhody can appreci-
ate.  We also understand  that the
Factory will confine its business
wholly to the jobbing trade of this
country, expecting the jobbers to
supply the retail tralde. pon the
road Mr. Hanes will be represent-
esd by Mr, JE. P. Albea, an cticient

Tharder working manin theTsin-Ci

salesman and clever g.ntleman, and
right now, long in advance of his
business calls on prospective custom-
ers wecan say that he will represent
a factory aud a man in whom im-
plicit reliance may be placed, not
only as regards goods bat  activity
ol business dealing.

Regarding M r. Hanes pnirsomdl y

we shall say but a few words. He
is o young man and  a native
North Carolinian, originally being

from Davie County. He belongs
to that class of men who are pos-
sessed of progressive ideas—he be.
lieves that whatever is worth do-

ing at all is worth doing well, and he

is necustomed to think and act for
himselt, In building aod equip-
ping so modern and so expensive »
factory as he has, he has demonstra-
ted his confidence in hi nself as well
as in the futare of Winston, and the
Factory >~ once in operation, we
don’t believe there can be found a

ty than B. F. [lanes. That . is one
thing we like about the man—he is

so thutoughly in carnest in what= | ¢

ever e undertakes; there we no
hall-way mewwowes or  methods

- ..

about

to trade

T,

m

ing

been id

velop.

ness,

have b

Messrs.

The

ever the

teen years,

shaw DBros.

ory, this State.

or one
his farmer trade.
wire- rooms
street, in close proximit
Piedmont and Farmer’s

and here he will at all times be hap-
py to meet his numerous friends and
dcquanntances.

For two years

I §

is operated

working ca

good one, _
ailways and yet within easy reach | ness he holds ¢ trade that has been
he yard is a mag. | : hich has been

 ample roon

him, and his new enter-

rise will not and cannot prove a
}:alf-way success—it will be com-
plete and ample, and, like the huge
structure in which the business will
be carried forward, will prove a
monument to spirited endeavor and

triumph.

- -

about the lactory, tan, are stine
splendid building lots which will b

in active demand before long. g
- In and out o_f th_e t;actm'y Messrs.
Spaugh & Miller dmploy a foree
usually numbering twenty work.
men. Contracts for new i‘;nilding,
constantly multiply, and it is hard]

— o

PEGRAM, JR.

The Trade Interests Repre-
sented by Him are
Important

AND WE MAKE PUBLIC SUCH (TEMS
AS WE HAVE RELATIVE
TO THEM,

Though a native of Edgeconbe
county, most of Mr. Pegram's life
has been passed in Forsyth, and he
hos been a Wistonian for ahout four-
Sirce then he has been
connected with our trade interests
of one kind or another, his first
clerkship being with
Subsequently he was in the emplo

ot his father, T, H, Pegram, and a

terwards of Levy Bros. and of Hin-
1881 he first ern-
gaged in trade upon his own ac-
count as one of the firm of W. M.
Hinshaw & Co., which partnership
was dissolved in November 1883
Thereupon Mr. Pegram began deal-
handling Baker's
Standard, made at Baltimore. This
occupying but a portion of his time
last fall he opened a general Mer-
chandise Brokerage establishment,
especially representing W. S. Forbes
& Co., ot Richmond, who, in turn,
are connected with some of the lar-
gest provision houses in the West.
This arrangement virtually makes
Mr. Pegram a representative of al-
most houndless capital and infinite
supplies, and he, in turn, has not
He has built up a large
trade at wholesale, his sales of meats
alone aggregating not far from 7s5,-
ooo pounds per month, while Lis
other business also continues to de-

H.

In

guanos,

le.

In fertilizers he continues to han-
dle Baker’s Standard and also the
Eddistown Soluble Guano, made at
New Bedford, Mass., and John Mer-
nman & Co.'s Ammoniated Dis-
solved Bone ; during the past year
his sales of these fertilizers amount
ed to about 230 tons and he confi-
dently expects that his business in
this Jepnrtmeut will increase from
50 to 100 tons the coming year.
~ He also handles wheat and corn
in large quaatities receiving them
in car lots, and another specialty of
his trade is the deservedly tamous
roller process flour, munufactured !
vy Grimes Bros., of Lexington, N.
C., than which no better flour is to
be found in this market

Last February Mr. Pegram also
undertook the sale of the famous
Piedmont Wagon, made at Hick-
The farmers of this
and other States know how excel-
lent a wagon the Piedmont is, how
durable it is, and Mr, Pegram has
foun: no difficulty whatever in sel-
ling quantities of them. Ie always
has some on hand, and he will be
pleased to explain their many ex-
cellencies to any one who contem-
plates buying a wagon.

Mr. Pegram could not have se-
cured a better lacation for his busi-

convenient for
His office and
upon Oldtown

iare

usiness

Spaugh & Miller Operate a
Planing-Mill and Sash,

Door and Blind Fae-
tory.

THEY AHRE ALSO CONTRACTORS AND
BUILDERS.

On the 21st of Junuary, 1884, the
firm ol Juyce, Spaugh & Miller was
formed, their specialties being the
planing-mill business and the man-
ufacture of sash, doors and bilinds,
as well as contracting and building.
rior to that time
paugh and J. R.
Miller had been associated together
in the manufacture of brick. In Oct.
last Mr. Joyce's interetin the wood
working firm was
Spaugh & Miller, and these gentle-
men have since been pushing the
business.
The co-partners are energetic
workers and their division of labor
is such that the best results follow.
Mr. Spaugh attends to the contract-
ing and building and oversces the
out.ui-doors work generally.
trade he is a brick mason—he has
lived here in Winston for the past
twenty-seven years, and
dences of his skill as a master-work-
man are to be found all about town
in the form of factories, business
blocks and residences.
finds his time oceupied in the fac—
tory and in directing its work. He,
too, isa practical mechanic—a car—
penter by trade.
rm have an
equipped factory, supplied wit
new and imiroved machinery which

by steam power. We
are not informed as to what the
ity of the factory is,
but we do know that it turns out
as highly finished und thoroughly
made work as any similar factory in
the State, and it enters into. aclive
competition for both the wholesale
amd retail trade that cénters here.
The factory building is not specially
noteworthy, but its location is a
ing removed ifrom th

of cuslomers,
| nificent
Jor the storage of lum

one, a

fi rm

Jacob Tise.

morce

Those
with him and yet
don’t know him will find Mr. Pe-
gram to be a young man, full of
that quality which is designated as
* business snap;”
his business success here abundant-
Iy demonstrates the fact.

for that matter,

purchased by

Mr, Miller

excellentl

necessary for us to add that what.
ever work is undertaken by the firm
15 well and faithfully fulfilled. Pos.
sessed as they are of every adyan.
tage lor doing work or rl.l'l‘:liﬁtli"g
fl“.ltel’iﬂl in lhcir ““L‘R Cht.'itl‘al)' ane!
expediliously——-—‘lmv'-ng a good repy-
tation at home and through the ud.
jacent country as relinble men, it is
not at all strange that Spaugh &
Miller find themselves kept very
busy. They are prepared to muke
estimates and undertake contracts
on any class of work, and we hope
there won’t be any *let up ™ in the
demands upon their time and <g;
vices,

—_— A — -
THE WINSTON CIGAR
FACTORY.

An Industrial Concern that
is Meeting with Grati-
fying Success,

1TS REPUTATION EXTENDS THROUGH
OUT SEVERAIL STATES.

Winston can boast possession of
but one cigar factory, and that ane
has been successfully “established
only by the most persistent efligg
am{the employment of ample capi-
tal. The business is conducted un.
der the firm name ot V. O, Thomy-
son & Co., and the co-partners are
men who are not in the habit of as.
sociating themselves with busines.
ventures of any kind that cannor he
made successful. These co-partners
are Dr. V. O. Thompsoen, the pin
neer druggist of Winswon, ]. C
Buxton, tobacéo manufucturer, Col,
J. W. Alspaugh, cashier of the Firs
National Bank, and R. T. Stedman,
the latter officiating as book-keeper
and traveler for the factorv. The
husiness was eslablished ouly abow
two years ago, but as it e
some twenty-five or thirty work.
men it has put upon the market
many a thoushnd of as prime cigurs
as ever a smoker contented himself
with. The writer has tested many
of the brands, and he “speaks by
the card” when he savs that the
goods from the Winston Cigur Fue-
tory are straight and reliabie, Tuke
the ten cent cigar known as Cueen
of Sumatra, for instance. Not haii
of the 15 or even 25 ct. cigars suld
are 50 good or possess so vizh oapl
fragrant aroma; the = Elsie™ s
another great favorite among simaok
ers of ten cent cigars, while the
*Wachovia,” which retails a1 five
cents., the J. C. B, Clincher. Victor,
Rough and Ready, T Westiees
SENTINEL, and other bramids 1o the
nnmber of twenty or more, are il
deservedly held in high repate Ia
those who are competent to pass
judgment upon the merits of j civu
The tact isthat the Wigston Ciomn
Factory is the leading one in the
State, if not in the South, perhigs
barring fctories at Key West, and
the merit of its product is recouniz
ed in all sections of the conntiy \
large and growing trade is held in
New York and other Nuorthern
cities—something that no other o)
gar factory in the State has——d
throughoat North and South Care
ling, Georgia. Alibama, Florida anid
Texas, wherever introduced, in faet
the cigars made here in Winston
hold a reputation secend to none.
The secret of the success of the
enterprice may easily be found. In
the f!rh! plice the gentlemen we
have named were in earnesst when
.lhev undertoovk the establishing of
such a business, and they have oot
been sparing of time, money and
labor in the accomplishment ol their

o the
arehouses

who may

object. In the second pluce they

S e ——— have used none but the hest pro-
AMONG OUR WOOD- | curable material in the manuliace
WORKERS. tnre of cigars, and this excellence of

material has been suppliniented by
excellence of workmaaship The
cigars made not only ssoke aell
but they look well, and every smok
er knows how much the appearance
of a cigar has to do with s sale.
Then, too, a  uniform standard of
quality in the various brands has
keen maintained. The cigms don't
“run out;"” that 15, the fuctory does
not deteriorate the character of the
goods after a repuatation has been
established. [n other words, the
Factory is here to stay. It is a
Win ton institution of ..hich we
feel proud, and every Winstonian
will join us in wishing it the most
abundant and complete success for
all time to come.

——— - —

5. ROSENBACHER.

He is Engaged in Two Dis-
tinet Lines of Trade.
Upon Main street, opposite thi
Court Heuse square, are—the two
stores of Mr. S. Roscubacher, one of
them devoted to dry goods and gen-
eral merchandise, the other to ready
made clothing, gentlemen’s furnish-
ing gouds, and the other things that
belong to that line of trade. The
houses are popular ones, too, with
the people. Polite attentions on the
part of proprietors aml clerks, goad
goods and low prices have their ef-
fect, anid that effect takes shape in
the form of increased and increasing
sales and a triendly feeling upon the
part of the patrons of the house. ;
Mr. Rosenhacher came to Win.
ston flom the eastern
State five years ago.
established trade, and from the very
outset his house controlled a business
of goodly proportions. Though a

By

the evi-

of eur merchants, Mr. Rosenhacher
had had nine or ten years experi-

here—-it is true that he was i strang
er to the people hereabonts, but by

self and his house known, and 10
the | day, in cach department of his bus

worked for and which has been de-
m’\'cd\ ) ‘_'...' A e i .

‘We has lgair e

“'Jf"

enplags

young man, as, we repeat, are most
ence in trade matters belore cmh;i -

business efforts he soou made him -
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